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How to use PakkalLead

Thereal estate CRM foragents and agencies.

Step-by-step guides with screenshots from the app.

Online version: pakkalead.in/help - Support: support@pakkalead.in
Screenshots use ademo workspace - allnames and numbers are fictional.



What's inside

WHY AGENTS CHOOSE PAKKALEAD
1. One-click WhatsApp messages
2. Follow-up reminders and alerts

3. Register alead with the builder and share
projectsinone tap

GETTING STARTED

1.Installand signin
2.Complete your profile
3. Allow reminders, contacts and calendar

4. Turn on the after-call popup

YOUR DAY

1. The home screen
2. Follow-ups
3. Site visits

LEADS

1. Find and work your leads
2.Add alead
3.Lead details and status

4. The after-call popup

DEALS AND MONEY
1.Deals

2. Commissions and payments

PROPERTIES

1. Inventory

2.Projects and builders

GROW YOUR NETWORK

1. The Market
2.Network and chat

YOUR ACCOUNT

1. Add team members ADMINS
2.Use PakkalLead on your computer

3. Profile, settings and help

PAKKALEAD ON YOUR COMPUTER

1.Signinontheweb

2.The web dashboard

3.Leadsontheweb

4.The pipeline board

5. Follow-ups and site visits on the web

6. Inventory, projects and builders on the web
7.Deals and commissions on the web

8. Yourteamontheweb ADMINS

9. Connectyourlead sources ADMINS

10. Marketplace and settings on the web



One-click WhatsApp messages

Ready-written WhatsApp messages for every lead, at the right moment. Checkit, tap Send - done.

o Your messages are written for you

After acall with anew lead, PakkalLead writes the Welcome message 1000 0
§ withyourname and company already init. Days lateritlines up & WhatsApp follow-ups

the next one - a Site visit push, a weekly follow-up, a thank-you after

a visit. Anil Deshpande Y.

You spoke to them for the first time:

Open WhatsApp from Quick actions on the home screen. Everything HLb s R el ST

Realty. Thanks for speaking with me just
now. I'll share options that match what

Ready tO Send IS at the tOp you're looking for. Feel free to message me

here anytime.

Tap Send @), and WhatsApp opens with the message typed - just Pt ke 2

press send. Edit @) changes the words first; Skip dropsiit.
4 )

o f\m\ Deshp?nde

Comingup g showswhatis scheduled next and when. 25 0ct, 600 AM

WhatsApp follow-ups ready to send



Q Make the messages sound like you

Tap the settingsicon onthat screen to open Message templates. 10009 ®
Eachmessage canbe edited once andis used for every lead from € Message templates
thenon.

Available placeholders: {{leadName}}, {{agentName}}
{{orgName}}, {{propertyName}}, {{agentPhone}}

Placeholders such as {{leadName}}, {{agentName}} and {{orgName}}
are filled in automatically foreachlead.

Welcome

You spoke to them for the first time
Hi{{leadName}}, this is {{agentName}} from
{{orgName}}. Thanks for speaking with me just
now. I'll share options that match what you're
looking for. Feel free to message me here
anytime.

Edit

Site visit push

Following up after the welcome message
Hi{{leadName}}, {{agentName}} here. Would you
like to see a property this weekend? | can block a

slot for you — just tell me a day and time that
suits you

Edit

Weekly follow-up

WeeKly Friday follow-up

Hi{{leadName}}, this is {{fagentName}} from
{{orgName}}. Shall we schedule a site visit, or
would you prefer a quick call to go over details?
Happy to answer any property questions.

4 [ ] [

WhatsApp message templates

e Messages go fromyour own WhatsApp, so customers see your number and reply to you directly.

¢ Aleadwho has gone quiet keeps getting a gentle weekly nudge until they reply oryou close the
lead.



Follow-up reminders and alerts

Pakkalead tells youwho to callbefore alead goes cold - you never have to remember.

o Reminders on your phone

You get a notification before every follow-up and site visit, and the moment alead is assigned to
you.

Hot lead going cold warns you when a hotlead hasn't been contacted for 48 hours, so you can call
before they move on.

Turn on Phone calendar in Settings and your follow-ups and visits also appearin your phone's
calendar - alerts arrive even when Pakkalead is closed.

9 Every update in one place

The bell on the home screen lists your updates: new and won deals, 100 © vt
accepted connections, assigned leads and more. Tap one to openit. Notifications  Markaal read

Onthe home screen, Today's Agenda and the Follow-ups card
show whatis due today and what is overdue. ) Connectlonaccepted

Kiran Desai accepted your
connectionrequest

Thourago

Deal Created .
Your deal "Skyline Aurora - A-2201"
has been created

2hours ago

Deal Won o

Your deal "Lakeview Residency -
C-702" has beenwon

2hours ago

Deal Created .

Your deal "Lakeview Residency -
C-702"has been created

2hours ago

Deal Created

Your deal "Skyline Aurora -
B-1804" has been created

Notifications

e SeeFollow-ups (pakkalead.in/help/follow-ups) to schedule and complete them.



Register alead with the builder and share projectsin
one tap

Sendyour customer the projects that fit them, and register the lead with each builder's channel-
partner desk at the same time - so the commission s yours.

° Pick the projects

Openthe lead and tap Send project link in Project links. 10005 ©

< Pick projects

Tap Pick, tick the projects g that matchyour customer and tap

Q  Search project, builder or locality

Apartments Villas Land

[J Greenfield Enclave NEW LAUNCH
Greenfield Developers

Done g .

@ Kollur @lPlot @ Newlaunch
Plot 200 sq yds - Plot 300 sq yds

M Skyline Aurora

Skyline Builders
© Kokapet @l Apartment @ Ongoing
3BHK- 4 BHK

[J Greenfield Meadows

Greenfield Developers
© Tellapur @ Villa @ OC received

4 BHK Villa - 5 BHK Villa

1selected

4

Pick projects for the customer



Q Register with the builder

Keep Register ... with the builder ticked &) . PakkalLead emails each

builder's CP desk with the customer's details from your company
mailbox and records the claim - proof that you brought this
customer.

Choose whetherto Show prices g, onthe customer's page, then

tap Create link & register g

o Share with the customerin one tap

You getonelinkto a clean page with only the projects you picked.
Tap WhatsApp @) to senditto your customer, or Copy link g
The buildercard g shows theregistration. If a builder has no email

saved, itisrecorded andyou can send it yourself with the WhatsApp
or Email buttons there.

Links expire on their own after the days you choose.

10000 @

< Send project link

Phone

+919000020010

Note on the page

e.g. The three in Kokapet we
discussed

Show prices
Off keeps pricing outof the page entirel g
justhidden.

with the builder

and records the claim,

Expires after (days)

30

o Create link & register

4 ® o

Register the lead with the builder

10000 @

< Send project link

3 |9 Developer / Builder

Skyline Aurora

[ B WhatsApp } [ 8 Email

Share with customer

https://pakkalead. in/share?
t=6v99hZ4G7evoHnS5XNrsm8g

2 [0 copylink B WhatsApp 1
EX

ays. Withdraw it from Projects Data > Shared

Share the project link with the
customer



e Connectyourcompany mailbox once in Profile > Email so registrations go out from your own
address.

e FEachbuilder's deskis saved once under Builders; every project of that builderusesiit.



Install and signin

Signinwith your phone numberand a code sent on WhatsApp. There is no password.

o Enter your phone number

Install PakkaLead from Google Play and openit. After the welcome

slides youreach the sign-inscreen.
N\
Type your10-digit mobile number g . Change the country code H

PakkalLead

only if your numberis not Indian.

Tap SEND OTP g, . A 6-digit code arrives on WhatsApp from the

) Welcome back
PakkaLead bUSIneSS number Sign in with your phone number to continue
If your company has already added you toits team, just signin with PHONE NUMBER

that number - you land in the team straight away. Only use Joining a = s01- 9876548

team? Enterinvite code g if youradmingave youacode.

o SEND OTP

3 | :2: Joining a team? Enter invite code

Terms of Service & Privac

Sign-in screen with phone number
field



Q Enter the code

Type the 6-digit code from WhatsApp into the boxes g andtap

VERIFY OTP g .
The codeis valid for 10 minutes. If it does not arrive, wait for the timer Verify your number
and requeSt ahewone. Enter the 6-digit code we sent on

WhatsApp to +919000010001

932132@

00:28 remaining

o VERIFY OTP

4 [ ] [ ]

¢ Signinginonanew phone moves your account there - yourleads are stored in your account, not
onthe phone.



Complete your profile

New accounts fillin a short profile before they start. Every field except email is required.

o Fillin your details

Add aphoto g (optional) so otheragents recognise you.

< Profile Setup

Fillin FullName, Company, City, Experience and a one-line Bio.
Emailis optional. Complete Your Profile

Fillin your details to get started. Only emailis

Tap SAVE & CONTINUE 2 . optional

Add Photo
FullName*
Enter your fullname

Email (Optional)
Enter your email address

o SAVE & CONTINUE

4 [ ] ]

Profile setup form



Q If a field is missing

Missing fields are outlined inred with a short message underneath.

Fillthemin and save again. < Profile Setup

You can change any of these later from Profile > Edit profile. b DA AN

Investment

Experience (Years)*

Bio*

Tell other agents about yourself

Vrite a line about yourself

Make my profile discoverable to other
agents

SAVE & CONTINUE

4 ® o

Profile setup showing required-field
errors



Allow reminders, contacts and calendar

Three optional permissions that let PakkalLead remind you and save you typing.

o Setup your day

Follow-up reminders g -

notifications before each follow-up and ’ CRTY . N

site visit,and when alead is assigned to - ea ; - Setup your day

= Three quick things so PakkalLead can chase
yOU = = your leads for you. You can change any of
them later in Settings

Your contacts @) - pickaleador

Set up your day ) Follow-up reminders (]
H We nudge you before every
teammate Stralght from your address Three quick things so PakkalLead can chase follow-up and site visit, and tell
your leads foryou. You can change any of you the moment a lead is assigned
bOOk' them laterin Settings toyou
Phone calendar - puts follow-ups and 12 Follow-up reminders (G . D Yourcontacts
. . . , We nudge you before every Add alead or a teammate straight
follow-up and site visit, and from your address book instead of
site visitsin your phone's calendar, so felab- s e, KO typing the number again

assigned toyou

alerts arrive even when Pakkalead is

Phone calendar
Closed ' Your contacts 2 Allow Put every follow-up and site visit in
Add alead or ateammate your own calendar, so alerts reach
straight from your address you evenwith the app closed
Tap Allow next to each one, then bookinstead of typing the

number again

green. Skip for now Skip for now

Setup yourday permissions screen All three permissions allowed

e Skippedone?Turnit onlater from Profile > Settings.



Turn on the after-call popup

After every call PakkalLead offers to save the number as alead, orto add a note to an existing lead.

o Allow Pakkalead to appear after calls

On Enable Call Popup, tap Open
Settings @) . Android opens Display

over other apps - find PakkalLead and
switchit on, then come back.

Recommended: Set PakkalLead as your
CallerID app @) keepsthe popup

working on phones that close
background apps (Redmi, Vivo and
others).

Call Popup Setup

A

Enable Call Popup

Get apopup after every call to quickly
add leads to your CRM - works with
phone calls and WhatsApp!

% RECOMMENDED

{ 2 t Pakkalead as your Caller ID
o
The most reliable way to get the after-call
popup — it keeps working even on Redmi &
Vivo, and turns on the overlay foryou

o Open Settings

Skip for now

Callpopup setup screen

Call Popup Setup

o

Phone Calls Ready!

Phone call popup is active. Enable
WhatsApp detection below for
WhatsApp calls too!

% RECOMMENDED

Set Pakkalead as your Caller ID
app

The most reliable way to get the after-call
popup — it keeps working even on Redmi &
Vivo, and turns on the overlay foryou

Enable WhatsApp Detection

Skip WhatsApp detection

Phone calls ready confirmation



a Allow the calllog

Whenyou reachthe home screen, Pakkalead explains how it uses
your calllog before Android asks. Read it, then tap Allow &

Calls withnumbers that are already your leads are logged in that .
R Pakkalead uses your call log
lead's history. Calls with any other number stay on your phone. Call To show the after-callpopup, PakkaLead

reads your phone's call log to find out

aUdIO |S never recorded who you just spoke to. Android does not

give apps the number any other way.

© Identify the caller when a call ends, so
you can save them as alead in one

You can tap No thanks and keep using PakkalLead - you justwon't get .

@ Let you pick arecent call when
the popup. acing aload by hand.

@ Log your calls with existing leads in
their history, so you and your team
see every conversation.

For numbers that are already your leads.
time, direction
that lead in your
er number stay on

this phone. We never record, listen to or

store call audio, and we never sell or share
your call log

You can say no and keep using Pakkalead -
you just will not get the after-call popup.

Nothan( | Y

Calllog explanation dialog

e WhatsApp calls can show the popup too: tap Enable WhatsApp Detection on the same screen
and allow notification access.



The home screen

Today's work at a glance, shortcuts to everything, and your business numbers.

o Today

The three cards gy show follow-ups due (withhow many are
overdue), today's site visits and your hot leads. Tap a card to open
thellist.

Today's Agenda @) summarises what to do next. The bell gy holds

your notifications.

H | Pakkalead ° /gl

-

Good afternoon, Ravi
Keep the momentum going? /) '

3

SITE VISITS HOT LEADS

TODAY's AGENDA (R
Agenda Status( 2

3 follow-ups to connieaseith today
3 overdue

| QUICK ACTIONS

®)(®)(®)

Leads New Deal Follow-up Site Visits

A @ B X P 2

Home Leads Market ~ Network  Chat Profile

4 ® ]

Home screen



9 Quick actions and your business

Quick actions @ jump straight to

adding a deal or follow-up, site visits, 1) PakkaLead 1] PakkaLead
pending work, the WhatsApp queue
and the pipeline board. | auickactions
Under Your Business, admins and wiscr am  w557L B
Leads New Deal “‘ollow-up Site Visits

managers can switch between their «

2 BB

, 9 | INVENTORY View all
ownnumbers, one teammate's, or the el el = =
] I

whole team. | YOUR BUSINESS View deals =

Apartments Villas

&), Ravi Kumar - Adm 2 nder v

5!',0 Wo we

Pipeline Value and Expected
Commission g addup allyourdeals.

Lands Commercial Others

&

| PROJECTS View all

Tap themto openDeals and
Commissions.

APARTMENTS VILLAS

IPELINE VALUE

28.15Cr mmi a5.570 B

m %k B 2

Market  Network  Chat Profile

Quick actions and business stats Inventory, projects and team on the
home screen



Follow-ups

Schedule calls, WhatsApps, emails and meetings, and mark them done.

o See what's due

Open Pending from the home screen.

The summary g counts pending, Follosups Follow-ups
overdue, today and done. 5 A & A

. n 3013 1 3 3
Switch between Today, Overdue, Pending  Overdue™ Today one Pending  Overdue  Today

Upcoming and All g, . Tap a follow-up

3) tosee it.

2 due 3 Upcoming All 14

Overdue 3 Upcoming Al 14

Sneha Patel HIGH
Call e Oct 3 26 ¢10:30 AM

Confirm theS82M site visit and
share the location pin

Suresh lyer NORMAL
Call e Oct19,2026 « 03:00 PM
First call: understand the 3 BHK
requirement and budget

Rohit Malhotra NORMAL
WhatsApp « Oct19,2026 « 06:00
PM

Send office options in Financial
District with floor plans

Follow-ups list

Kavitha Rao NORMAL
Call e Oct 16,2026 « 11:00 AM

Introduce under-construction 2
BHK options in Manikonda

Prakash Menon Low
Email » Oct 17,2026 « 12:30 PM
Email rental yield comparison for
Kokapet 4 BHKs

LakshmiNarayanan HIGH
Call e Oct 18,2026 « 05:00 PM
Share Greenfield Enclave plot
layout and price list

Overdue follow-ups



a Complete or change a follow-up

Tap Complete . once you have spokento thelead - youcan

record the outcome, and a good outcome moves the lead forward in
the pipeline.

Tap Edit . to change the date, time ornotes.

e Schedule a new follow-up

Tap +, searchforthelead . , pick the type . (Call, WhatsApp,
Email, Meeting), set the date and time ® then Schedule Follow-up

Sneha Patel

Date: Oct 19,2026 «10:30 AM
Type: Call
! Priority: HIGH

- Confirm the 4 PMssite visit and
Notes: © it
share the location pin.

A\ N

4 [ ] [ ]

Follow-up details with Complete and
Edit

X Add Follow-up

SelectLead*

Q  search by nan‘ hone...

Follow-up Type*

@ .tsApp Email Meeting

Date & Time*

[ selectdate ‘@ Selecttime

Priority

Urgent High Low

Notes (Optional)

Add any notes...

. Schedule Follow-up

4 @ [ ]

Add follow-up form



Site visits

Plan property visits, thenrecord how they went.

o Upcoming and past visits

Open Site Visits from the home screen. 1000
Upcoming lists scheduled visits; Past ¢ sitevisits
shows completed ones. Upcoming 3 Past )

10:00

& Site Visits

Upcoming (3) Past (2)

Greenfield Meadows - Villa12  Completed
9 Tellapur, Hyderabad
3 Oct 15,2026 11:00AM

Tap avisit ] to seeits details. Greenfield Meadows - Villa27  Scheduled

9 Tellapur, Hyderaba
& Oct19,2026 4:00K

Schedule visit g, addsanewone.  Sneha pate

2 Farhana Begum

Skyline Aurora - Tower B Scheduled
9 Kokapet, Hyderabad
8 Oct20,202611:00AM

2 Rajesh Gupta

Skyline Aurora - 3 BHK sample... Completed
9 Kokapet, Hyderabad
B Oct17,202610:30AM

2 DeepaKrishnan

Greenfield Meadows - Villa 41 Scheduled
9 Tellapur, Hyderabad
8 Oct 26,2026 11:30AM

2 Anil Deshpande

YA schedule visit

+ Schedule visit

Upcoming site visits Completed site visits



Q After the visit

Tap Complete @) andwrite the client's feedback. The lead moves to 1000

Site Visit Done automatically. S il

Plans changed? Tap Reschedule g . s_flfe;;ie'd Meadows - o
Hia

Date Oct 19,2026 4:00PM

Location Tellapur, Hyderabad

Meeting point Project sales office, main gate

Assigned to Ravi Kumar

Lead Sneha Patel

z 7
1|) Complete 2 Reschedule
N N

4 [ ] [ ]

Site visit details

e Schedule avisit

Enter the property name and location, pick the date and time, link the 1000

lead and choose who will take the client. Tap Schedule visit. € NewsSite Visit
Property name *
Propertylocation*
B T,

Meeting point

Linked lead

Assigned agent

Schedule visit

New site visit form



LEADS - 11 OF 33

Find and work your leads

Search, filter, calland WhatsApp your leads.

o The lead list

Search by name ornumber @ Usethe
tabs . to show customers, channel

partners or companies.

The filter button ' narrows the list by

whoit's assigned to, customer type and
more.
Each card shows the status, budget,

location and next follow-up. Call ‘ or

WhatsApp . straight from the card.

10:00 93G40

Leads . &

18 relationships
X Search by name or number...

Customers  Partners ~ Company

| _ DeepaKrishnan © sitevisit done
Buyer - +919000020007

& Arjun Reddy @ A1.50Cr-32Cr
© Narsingi+1 G Apartment 3BHK

| & Follow-up210ct
\

.
. Anil Deshpande * contacted
Buyer - +919000020004
[® %2.50Cr-33.50Cr © Kokapet
& Villa 4BHK

| B Follow-up tomorrow - 11:00
NS

Farhana Begum ® site visit done

" B B8 % P &

Home Leads Market  Network  Chat Profile

4 ® [ ]

Leadslist

Filter Leads

Assigned To

Priya Sharma

Customer Type
clesral “

® B O B &

Home Leads Market ~ Network  Chat Profile

4 [ ] [ ]

Lead filters



Add alead

Type the details, or pick the number from your contacts orrecent calls.

o Basic information

On Leads tap + Add. Enterthe name g

X Add Lead
Forthe number, type it, pick it fromyour contacts gy , or fromyour

BASIC INFORMATION

recentcalls 3 - Full Name*

1 Enterlead name

Choose thelead type g - Customer, ChannelPartner or Company -

Phone Number*

and where the lead came from. 2 (3
= 491 - 9876543210 D

LEAD TYPE*

4 ’ Customer Channel Partner Company

Lead Source

SelectLead Source

CUSTOMER DETAILS
Customer Type*

Select Customer Type* 57

4 [ ] |

Addleadform



Q Requirement and assignment

Pick the customertype, property type, budget and preferred
locations. Budgets are in Crores for buyers (0.80 = 80 Lakhs) and per
month for tenants.

Assign the lead to yourself ora teammate, tick Follow-up Required
to schedule the first call, then Save Lead.

Notes canbe dictated: tap the microphonein the notes box.

X Add Lead

Select Customer Type*
Property Type*

@i SelectProperty Type

Min Budget (Cr) Max Budget (Cr)

¥ eg.,0. cr % eg,l5 cr

0.80 =80 Lakhs,1=1Crore, 1.5 =1.5 Crore

Preferred Locations*

@ Tap to select locations

Assigned To

Select Assigned To

Sales Tracking (optional)

Temperature, timeline, funding.

4 ® a

Add leadrequirement fields



Lead details and status

Everything about aleadin one place, and how to move it through your pipeline.

o The lead page

At the top: Call, WhatsApp, Follow-up and Share g . The pencil g
edits the lead. O :

The pipeline bar shows how far the lead has come. Tap Update DK.
Status g, tomoveit. Desraktishnan

Q. =
Ci

all  WhatsApp  Follow-up

0 PIPELINE

Site Visit Done

lew Lea Closed
3 Update Status

LEAD INFO

Lead details



Q Update the status

Choose where the leadis now - from New Lead through Site Visit

Done &) and Negotiation to Closed. The Pipeline board moves with

it.

e Requirements, project links and history

Scrolldown for the requirement, Send
projectlink (send a project's details to
the client), sales tracking, the next
follow-up and the full history of calls
and notes.

Tap Add Note in History to record what
was discussed.

DeepaKrishnan Va

Y= REQUIREMENTS

a  PropertyTypes
Apartment 3BHK

Budget
R1.50Cr-22Cr

Site Type
Under Construction

@ PROJECT LINKS

> Send projectlink

A2 SALES TRACKING Score100/100

Temperature
P emperature

Buyer Type
Buyer

Purpose
Self-use

Funding
Loan approved

Ema

deepa.krishnan@example.com

4 [ J a

Leadrequirements and sales
tracking

Update Status

Deepa Krishnan

Select Status

New Lead
Contacted

Requirement Captured

Property Shortlisted

Site Visit Scheduled

Y Site Visit Done

Y Follow-up Ongoing

Negotiation

Token / EOl Received

Update status list

Deepa Krishnan Vi
Buyer
Purpose
Self-use
a Funding
= Loan approved

Email
deepa.krishnan@example.com

Assigned To
Arjun Reddy

8 FoLLOwW-uP

Date
21/10/2026

® Time
16:00

= Notes
Check if the family is free fora
Saturday visit.

€ HISTORY

+ Add Note

B Shortlisted Skyline Aurora 3 BHK on a
high floor.

4 [ ] [ ]

Lead follow-up and history



The after-call popup

Save a calleras alead, or note what alead said, the moment a call ends.

o A call with an existing lead

When a call with one of your leads ends, the popup shows theirname
andrequirement. 7| PakkaLead

) Mon, 19 Oct

Tap Add Note g torecordthe conversation, or Call g, to callback. —
Good afternoon, Ravi

Keep the momentum going: /"

3

SITE VISITS HOT LEADS

Existing Customer
Rajesh Gupta

9000020010
Total Calls: 0 - Last Call: Unknown

>
BUYER - Apartment 38HK - Kondapur, Gachibowli

2~ @R

| QUICK ACTIONS

H L » " Q
Leads New Deal Follow-up Site Visits

@ B X% P 2

Home Leads Market ~ Network  Chat Profile

4 [ ] ]

After-call popup for an existing lead



a A call with anew number

Tap Add Contact g to openthe Add Lead form with the number

already filledin. 7} | PakkaLead

Good afternoon, Ravi
Keep the momentum going.f /] [

® o

3 3

SITEVISITS HOT LEADS
Call Ended
New Contact

9000020004

@ Add contact to your real estate leads? ~ ”

. call (] ﬁm

| QUICK ACTIONS

V3 P \
2 » " Q
o)\
Leads New Deal Follow-up Site Visits

A @ 8B % O 2

Home Leads Market ~ Network  Chat Profile

4 ® [ ]

After-call popup foranew number

e No popup? See Turn on the after-call popup (pakkalead.in/help/call-popup-setup).



Deals

Track every deal from ongoing to closed, with its value and commission.

o Your deals

Open Deals from the Deals card on the home screen. Switch
between Ongoing, Completed and All g

The summary g totals the value and commission of the deals listed.

Tap + @) toaddadeal.

93G40

My Deals 3t

1 Ongoing(2)  Completed (1) All (4)

COMMISSION

2 )34.65Cr 28.57L

Skyline Aurora - B... oncone
Client: Swathi Reddy
Value:21.45Cr Comm:22.17L

Kokapet «1.5%

Greenfield Meado... oncone
Client: Harish Chandra
Value:23.20Cr Comm:36.40L
Tellapur « 2.0%

Dealslist



Q A deal

The deal page shows the value, commission and percentage, the
client, and key dates. Update Status marks it completed orlost - the Deal Details
lead's status follows.

Lakeview Residency -
C-702

Apartment - Manikonda

Completed

Deal Value Commission

21.10Cr 22.20L(2.0%)

CLIENT

Naveen Kumar
+919000020015

NK

KEY DATES

Deal created 19 Oct 2026
Deal date 28Sep 2026

Closed on 120ct 2026

NOTES
Registered on12 Oct

Deal details



Commissions and payments

See whatyou've earned andrecord commission asitis paid.

o Your commissions

Tap Expected Commission on the home screen. You see the total w348
P » what has beenreceived and whatis pending gy . Commissions 5) il

Tap adeal g torecordapayment. Add commission g addsanew QP eicommisson 215.57L

deal withits commission %. The charticon gg opens analytics. Fecelvad Handiing
2)z1L

Paid out so far

RECENT COMMISSIONS

Skyline Auro...

Meera Joshi Added 19 Oct 2026

Lakeview Re...
NaveenKumar  Added19 Oct2026

Skyline Auro...
Swathi Reddy Added 19 Oct 2026

Greenfield M...

Harish Chandr; — —
Q-

Commissions list



Q Record a payment

Enterthe amountreceived @) (it starts with what is still pending), the

date, and howitwas paid g - UPI, banktransfer, cheque or cash. T

Naveen Kumar

Add areference such as the UTRif you like. B)) it deat & commission
Tap Record payment g . Entered something wrong? Delete the el G W

H H 1 PAYMENTS RECEIVED
payment with the binicon g . -

15 Oct 2026 - Bank transfer - NEFT-
DEMO-0001

To change the commission amount itself, tap Edit deal &
- u RECORD A PAYMENT
commission % @) . amoumtreceived(®

120000

Date received

19 Oct 2026 B8

D)

Reference (optional)

Note (optional)

3 Record payment

4 [ ] [

Record a commission payment

o Analytics

Expected commission, deals closed, average deal value, conversion
rate and a month-by-month breakdown. < Analytics
OVERVIEW

Expected Deals Closed
Commission

215.57L

of 4 total

Avg. Deal Value Conversion Rate

22.04Cr 25%
MONTHLY BREAKDOWN

October 2026 2deals 8.57L

September 2026 2deals 7L

Commission analytics



¢ Onlythe agentwho owns a deal canrecordits payments. Managers see themread-only.



Inventory

Your own listings - for sale and forrent - in one place.

o Browse your listings

Open Inventory from the home screen. Filter by property type g

andstatus g . The tableicon g switches to a spreadsheet view.

Listings marked Lead capture come from your seller and landlord
leads.

Tap the button g toaddalisting.

10:000 @ 93G40
< My Listings 3
B 6activelistings 8 total

'| \ll types Apartments Villas Plots

2 m Active 6 Sold Reserve

Commercial Lead capture

Varma Business Centre, ...

@ Financial District
ﬁ Price not set

Apartment Lead capture
Apartment 3BHK - Venka...
@ Gachibowl

21.85Cr

Apartment Active
3BHK - Skyline Aurora - N...
9 Narsingi, Hyderabad

¥1.25Ci
" (4 |

3BHK 1600 sqfemrGated

Inventory list



Q Alisting

See the price, size, details and commission sharing. Edit, change the
Status (sold, reserved, delisted) or Delete at the bottom. Listing Detals

)

21.25Cr 27800/sq.ft
£ 3BHK &3 3Bath I 1600 sq.ft
<18/42
Active

3 BHK - Skyline Aurora -

Narsingi

Under-construction 3 BHK, possession Dec
2028.

Property Details

(o]
[

4 [ ]

Listing details

o Add alisting

Choose For sale or For rent, then the location, property type, 1000
configuration, approvals, unit details and price. Share with other X Addtolnventory
agents makes it visible inthe Market.

PROPERTY

Location *
e.g. Kokapet
City

e.g.Hyderabad
agents search by city

Property type *

Select type

Sq.yards

e.g.300
villas & plots

Configuration

Add to inventory

4 @ [ ]

Addtoinventory form



Projects and builders

Builder projects you sell, with configurations, prices and the builder's lead-registration desk.

o Projects

Open Projects from the home screen.
Search by project, builder orlocality, or
filter by type.

Tap a project forits configurations and
prices, details, amenities, contact and
how to register alead with the builder.

10:00

< Projects

Q  Search project, builder or locality

Apartments Villas Land Koka

Greenfield Enclave NEW LAUNCH
Greenfield Developers

@ Kollur @ Plot @ New launch

Plot 200 sqyds - Plot 300 sqyds

Skyline Aurora

Skyline Builders

© Kokapet @Apartment & Ongoing
3BHK - 4 BHK

Greenfield Meadows
Greenfield Developers

© Tellapur @ Villa @ OCreceived
4BHK Villa - 5 BHK Villa

+ Addproject

Projectslist

& Greenfield Enclave

Greenfield Enclave NEW LAUNCH

Greenfield Developers

CONFIGURATIONS

Plot200 sqyds

200sq.yd 290.0L

Plot300 sqyds

3005q.yd Q1.35Cr

PROJECT DETAILS

Locality Kollur

City Hyderabad
Type Plot

RERA status New launch
RERA number P02400099903
Possession Mar 2027

Total units 420

Land area 48.0 acres

From ORR 2Kms from exit 3

AMENITIES

4

Project details



Q Builders

The peopleicon on Projects opens Builders. Each builder keepsits 100
channel-partner desk contact and registration process; its projects ¢ Builders
use themunless a project overrides them.

Q  Builder, contact or email

Greenfield .
2projects

Developers

& AshaMenon

% +919000030002

=] tners@g

WhatsApp the client details to the desk
registration valid 60 days.

Skyline Builders 1project /°

& KiranRao
% +919000030001
8 linebuilder:

Email the CP desk with client name, phone and
project before the first visit

+ Addbuilder

Builders list



The Market

Post what your clients need or what you have to sell, and find matches with other agents.

o My Posts and Feed

My Posts g shows yourrequirements

and properties, with how many matches Marketplace Marketplace
eachhas @), . Feed shows posts from W) Myroms My Poste

Other agents Q  Searchtypeorarea @ All cities v

our - 1,08 Cr
All 4 Customers 2 Properties 2

Tap Post g toaddone.

~ LIVE DEMAND

Villa4BHK .
2 new requirements

© Kokapet - ¥4.20 Cr osted ek

Apartment 2BHK Rental v 3 FRESH TODAY 4

© Financial Distri.. - 240,000 - 55,000 /mo
Plot

ﬁ:ﬂ Q Tellapu

Apartment 3BHK Buying v }

@ Gachibowli, Kondap... - 21.50 Cr - 22.00 Cr Villa 4BHK

@ Kokapet - 24.20 Cr

3 Apartment 2BHK Rental v
@ Financial Distri.. - 40,000 - 355,000 /mo

@ @ X B D Ep = B 2

Leads Market  Network  Chat rofil me eads  Market Network  Chat Profile

4 ® a ) ® ]

Market - my posts Market feed



9 Post a customer or a property

Choosel have a customer ' to find

properties forthem, orlhave a x Customer is looking for
property @ to find buyers or tenants. =

Property Type*

Fillinwhat they want (or what you have) &1 SelectProperty Type
and post. Matching posts appear as Areasf) —from /to
matCheS From to To

Budget (approx, 2 Cr) — from / to
From to To
Status
B3 o o

city

What do you have?
Hyderabad

I have a customer s
Find a matching property for them Preferred Location*

MOST USED
\ lhaveaproperty
Find a matching customer for it Kokapet

Gachibowli

" @ B8 % P &

Home Leads Market  Network  Chat Profile

ALL LOCATIONS

4 o ] 4

What do you have? Customerrequirement form



Network and chat

Connect with other agents, share leads and message them.

o Your network

Network shows your connections, requests you've sent and leads
sharedwithyou g . People you may know suggests agents who

work your areas - tap Connect to send arequest g

The peopleicon gy opens My Network.

10:009 @
Network

Q' Searchname, company or area

2 1 0 »

Connections Sent Shared leads

PEOPLE YOU MAY KNOW

Meeralyer 2 '’ Requested
Homefront Realtors

© Hyderabad, Konda

Rental  Residential

bl
Sunrise Realty - 2 yrs ...

© Hyderabad, Manik

Residential

i
Sunrise Realty - 3yrs ..
© Hyderabad, Tellap

Plots  Villas

Sunrise Realtv . 6 vrs.
@ | ok Pa

Home Leads Market  Network  Chat Profile

4 [ ] ]

Network



Q Connections and requests

Connections, Requests (people asking 10009 @
to connect with you) and Sent (your ¢ My Network
requests waiting forareply). connections’ DTN

Tap Message @ tochatwitha @ KiranDesai @@y, . oo

Skyward Properties

connection, oropen their profile.

€ chat

Chatlists your conversations. Tap New to message a connection, or
Find Connections if you have none yet.

Experience Verified Tier

conr‘ECted /

ABOUT

Luxury villas and gated communities in
West Hyderabad

©Q Hyderabad, Kokapet, Narsingi
B Skyward Properties
L +919000

SPECIALIZATIONS

Luxury  Residential

10:00 9.3G40

Messages

Q  Searchconversations..

2

No conversations yet

Every deal starts with a conversation
Connect with agents and builders to
begin

2+ Find Connections




Add team members :omns

Bring your agentsinto your workspace. Theirleads sync to you automatically.

o Team members

Open Profile > Team Members. Tap the addicon g toadd 100 0
someone, orthe QRicon g to create aninvite code. Use the pencil € Team Members

3 tochange amember'srole. Sunrise Realty

You: Admin / Founder

Members (4)

RaviKumar owner
R Admin/Founder
+919000010001

Priya Sharma
Sales Manager
+919000010002

Arjun Reddy
Sales Executive
+919000010003

Neha Verma
N salesExecutive
+919000010004

Team members



a Add amember

Choose them from your contacts ‘ ortype theirnumber . ,and

pickarole @ Sales Executive, Sales Manager or Admin.

Tap Add ‘ . They get aWhatsApp with the app link. When they sign

in with that number they are in yourteam - no code needed - and
theirleads and follow-ups appearin yours.

Add team member

orenter their number

Phone number *

Name (optional)
Role

Sales Executive

We send them a WhatsApp with the app
link. They sign in with this number and land
inyour team — no code needed

Cancel

P
.

Add team member

GOOD TO KNOW

e Admins see everyone's leads, managers see theirteam's, and sales executives see their own.



Use Pakkalead on your computer

Openyourleads, inventory and projects as editable sheets on a big screen.

o Connect witha QR code

Onyourcomputer, open pakkalead.in and choose to signin. AQR
code appears. < PakkaLead Web

Onyour phone open Profile » PakkaLead Web and point the camera N i
atthe code. Your computer signsin to youraccount.

Pakkal.ead Web scanner

* Thensee the web dashboard (pakkalead.in/help/web-dashboard) and the other guides under
PakkalLead on your computer.



Profile, settings and help

Edit your details, change settings, and contact support.

o Profile

Profile shows your details and plan. The pencil g edits your profile; 1000 0
the gear g opens Settings. Profile
@ Ravi Kumar

R ENTERPRISE

1

Connections

ACCOUNT

= Subscription

Enterprise Plan

Team Members
Invite teammates, share access

PakkalLead Web

Access leads from your computer

Email
The mailbox registrations are sent from

@ ® % B &

Leads Market ~ Network  Chat Profile




Q Settings

Dark mode, the phone calendar, saving leads to your phone's
contacts, team and pipeline settings, and the call popup. Delete <
Account at the bottom removes your account and data.

Settings

APPEARANCE

Dark Mode
¢ Enable dark theme @

CALENDAR

Add to phone calendar o

Syncing to pakkatest
Calendar pakkatest >
PHONE CONTACTS
9 Save contacts toPhone default

[2.¢] Sync all leads to phone

&% Team Members

4 [ ]

Settings

e Help and About

Help & Support emails ourteam and

10:00

10:00
links to the privacy policy, terms and & Help& Support & About
data deletion. About shows your app T
Ve rsion, Write to us with a question, a problem or anidea

We reply on Monday to Saturday, 10:00 -19:00
IST.

PakkalLead

Real estate CRM for brokers and agencies

CONTACT US

= Email support

Version1.0.6
support@pakkalead.in

YOUR DATA COMPANY

o PRPS Agencies Private Limited
CIN U70106TG2021PTC154471

Privacy policy

Office
5th Floor, Shanta Sriram Building
{yderabad, Telangana

Terms of service

Delete my account and data

How to ask us to erase everything

Privacy policy

Terms of service

E Open-sourcelicences

Help and support



Signinonthe web

Open pakkalead.in on any computer and sign in with your phone - no password.

o Scanthe QR code

Onyour computer open pakkalead.inand click Signin. AQR code appears @) .

Onyour phone open Pakkalead, tap Profile » PakkaLead Web and point the camera at the code
) . The computer signs in straight away.

Welcome back.

Link with your QR code

° Open Pakkalead on your phone

o © r1epProfie s PakkaLead Web

o Point your camera at the QR code




a Oruse your phone number

No phone nearby? Click Sign in with phone number instead, type your number gy andclick Send

code @) . Enterthe code that arrives on WhatsApp.

Welcome back.

Phone number

9000010001 o
o Sendcode

¢ Everythingyou do onthe web is the same account as your phone - leads, follow-ups and deals
appearinboth.



The web dashboard

Your day, your numbers and your whole team on one big screen.

o Today and your business

The cards atthe top g show follow-ups due, site visits and hot leads. Quick actions g adda

lead, follow-up or site visit in one click.

Your Business g showsleads, deals, pipeline value and expected commission. Click a card to

openthelistbehindit.

Use the searchbox g (or press K/ Ctrl+K) to find any lead from any page.

{; Pakkalead Dashboard

| QUICK ACTIONS

2 )2 Addlead @ Follow-up
| YOUR BUSINESS

D = >

LEADS DEALS

18 4

| TEAM PIPELINE

Good evening, Ravi ¥

Finishthe d n

®  sitevisit Pipeline

> Ll

PIPELINE VALUE

28.2Cr

Web dashboard

ﬁ Ravi Kumar

+  StatsReports B AgendaView

= % >

EXPECTED COMMISSION

215.6L



Q Team pipeline and lead sources

Leads by owner & stage shows where each teammate's leads are, with Needs attention

flagging missed follow-ups.

Leads by source shows which portals and ads bring you the most leads; Today's agenda lists the
next calls.

Pakkalead Dashboard Q lead: @ TR
| TEAM PIPELINE
Leads by owner & stage £ Imissed
Wholswerknavihat: sndwhaisbebind
OWNER NEW CONTACTED QUALIFIED SITEVISIT NEGOTIATION WON LOST TOTAL NEEDS ATTENTION
@ rovikumar 2 1 1 1 i 6 a1 1
@ Priya Sharma & 1 2 5
ﬁ Neha Verma 2 1 1 4 a1
@ Arjun Reddy 1 2 3 Al
L
Leads by source #» Live Feod o Today's agenda View all
s SnehaPatel =
call 10,30 AM
I | . l T

Leads by ownerandstage

{; Pakkalead Dashboard Q lead ﬁ“ BEUKIDECRIS
ﬁf Ravi Kumar 2 1 1 1 1 6 a1
ﬁ\ Priya Sharma 7] 1 2 5
W Neha Verma 2 1 1 4 a1
ﬁ Arjun Reddy s 2 3 a1l
Leads by source ~* Live Feed ° Today'sagenda View all
s Sneha Patel
call - 10:30 AM
* s Sl..lrre.sf::{e: MORMAL
Rohit Malhotra HORMAL
whatsapp - 6:00 PM
1al i

Leads by source and today's agenda



Leads on the web

Yourleads as a spreadsheet you can edit, filter and export.

o The leads sheet

The counters gy switch between allleads, customers, channel partners and companies. Filter by

assignee, type, status andlocation g

Columns with a pencil g canbe editedrightinthe sheet - double-clickacell. Opensheet g

opens afull-screen sheet; Export downloads to Excel.

Addlead g opensthe new-lead form. Click aname to openthe lead.

~ Pakkalead Leads Q Searchleads g ik
© 16 cusomers @) 0 cumneearmees (@) 0 companies 4 B Opensheet O Assign &, Export
Q se 1 1029 2. Al assignees < AllTypes ~ All Status W All Locations o
# NAME TEAM MEMBER PHONE 3 TYPE CATEGORY PROPERTY LOCATION BUDGET ACTION

S804

Rajesh Gupta
Anil Deshpande RaviKum

Deepa Krishnan

Farhana Bagum

Sneha Patel

Mohammed Faisal

Gopal Varma

Meera Joshi

Naveen Kumar NehaVemna

Harish Chandra

Sunitha Pillai M

SwathiReddy PriyaSharma

Prakash Menon

Leads sheet



Q Do everything from the -:- menu
Everyrow hasa -+ buttonin the Action column g . One click gives you:

View lead and Editlead @) ; Add note and Schedule follow-up g, ; Share lead with a connected

agent and Reassignit to ateammate g

Call, Send message, Send project link (share projects and register with the builderin one step),
WhatsApp and Copy number @) - all without opening the lead.

Mark as Lost g closesaleadthatwon'tbuy.

{; Pakkalead Leads Q Searchlaads E @ haue

© 18 cosiomens B 0 cramnersammens () 0 comeanes B Opensheet 9 Assign & Export [JESETEIIE
Q Se ead: A Allassignees ¢ AllTypes v All Status v All Locations w
o MNAME TEAM MEMBER PHONE TYPE CATEGORY PROPERTY LOCATION BUDGET ACTION
Rajesh Gupta

Anil Deshpande

Deepa Krishnan Custa v * 1
Farhana Begum Customer Buy spartment JEHK Tellapur 2 @ Viewlead
Sneha Patel Customer Buy Villa ABHK Kokapet, Nar & Editlead
Mohammed Faisal Customes Tenant Apartment 2BHK ancial District, Gay 3 O Addnote
GopalVarma Customer Landbord ot Cftice divlad Distict & Schedule follow-up
Moera Joshi 4 ﬁ Share lead

o B
Naveen Kumar NehaVe tomer Buye hartment 38 da, A Reassign
Harish Chandra Customer Suye il 4E3HH Kakapet %, Ccall
Sunitha Pila Custamer < Sendmessage

B ¢ Sendproject link

Swathi Reddy jston

D WhatsApp
Prakash Menon

[ra] Copy number

6 ® Markaslost

Lead actions menu



° Alead

See therequirement, budget and call history. WhatsApp or call gy straight from the page, add

notesin History, and click Edit g to change anything.

0 Pakkalead

o

ﬁ" RavikKumar
Y .cimin/ Founde

€ Backtoleads 2 ) 7 Edit [ Detete

Rajesh Gupta SITE VISIT SCHEDULED

Custo 3L R
sssoocozooo (@) @ (1

Profile

BUDGET .60Cr-22.20Cr
LOCATION Kondapur, Gachibowli
PROPERTYTYPES  Apartment 3BHK

1
LASTCAL Oct19,2026-411PM

History

Lead details onthe web



O Addalead

Pick the lead type @) andsource, thenfillinthe name, phone, customer type, property type,

budget andlocations. Budgets are in Crores - 0.80 means 80 Lakhs.

o

0 Pakkalead New lead

Lead type *

Customer Channel Partner Company

Lead source

Basic Information

Fullname * Phone number *

Customer Details

Customer type * Urgency level

Select customer type

Siterequest type

Property type *

property type v

Minbudget (Cr) Max budget (Cr)

Prefarred locations *

New lead form on the web

ﬁ" RavikKumar
Adimin Fourde



The pipeline board

Everylead asacardinits stage - drag to move it forward.

o Move leads through your stages

Each column g is astage withitslead countandvalue. Dragacard g toanothercolumnto

changeits status - the lead's profile updates too.

Filter to hot, warm orcold leads g , orto one teammate. New lead g addsacard.

-~ PakkalLead
H

Pipeline

38 =gz in play ¥28.5Crpipeline value

NewLead 2

2 | KavithaRao

FPOL-TL10Cr

- T ra— W

Suresh lyer

RL20Cr=RLA0Cr © Gachibow

Contacted 4
Anil Deshpande

T250Cr-RI50C @ Kokapat

Mohammed Faisal

235,000 - 245,000 /ma

#1,50,000 - #2,00,000 /mo

Pipeline board

Qs
Needs attention ¢ 2% Allassignees
Requirement Captured 0

@R Ravikumar

B Comfortable

Property Shortlisted 1

Venkat Subramanian

27.200/51t-21.85Ct B Gachibow

K



Follow-ups and site visits on the web

Clearyour calls for the day and plan visits from your desk.

o Follow-ups

Calls and Messages @) split phone follow-ups from WhatsApp ones. The chips g jump to
overdue, today, tomorrow and this week.

Click Complete g whendone. New follow-up g schedules another.

-~ PakkaLead
H

o

ﬁ" RaviKumar
W dmin/ Founde

Follow-ups

6 o + New follow-up
penc ol [

1 o Calls 1L @ Messages lLdue
3 Overdue 3 Today 1 Tomorow

| & Overdue =

Kavitha Rao
all- et s - 11:00 AM Normal (S Complete
Prakash Menon
Email ¢ 7 1230PM Low @ Complete
Lakshmi Narayanan :
Sl Ot 18 5:00 PM figa (2 Complete

| i@ Today =
ﬁ- Sneha Patel
< “all Oet19. 10:30 AM

s, Suresh lver

O Complate
(=) Complete

Follow-ups onthe web



Q Site visits

Upcoming and Past visits, each linked to its lead. Schedule visit g plans anew one.

Pakkalead ﬁ“ Fivw Kn:sjnar.l_ -

Site Visits :
) 1 + Schedule visit

2 upcoming - 4 past

Upcoming(2) Past(4)

Skyline Aurora - Tower B Scheduled

Greenfield Meadows - Villa41  Scheduled

@ :

Site visits on the web



Inventory, projects and builders on the web

Manage listings and builder projects as sheets, and import them from Excel.

o Inventory

Import from Excel g bringsinawholelisting sheet at once; Add manually g, adds one property.

Double-clickacell g to editit. Use the header arrows to sort and filter, and drag a header to

reorder columns.

: Pakkalead Inventory Q Searchlead: ﬁ fm_f_whmfna’r_ &
k ¢ e
Every property you hold — captured from calls, imported, or added by hand. .I &, Import from Excel + Add manually
Alllocations v Alltypes fud Allconfigs v 4 " All communities
8proparties 2 fromlead capture - 6 added orimpot (SR editable — doub B lacked ~onaheader sor& Mter dragaheader ve it igatares [ Resetlayout
o LOCATION PROPERTY TYPE $Q. YARDS CONFIGURATION COMMUNITY BLOCK / TOWER FLOOR FLATNO, ACTION

Financial District
Gachibowll
Marsingi, Hyderabad
Kendapur, Hyderabad
Financial District, Hyderabad
& Tellapur, Hyderabad ) 0 sqyd fean
Kokapet, Hyderabad

8  Gachibowll, Hyderabad A " BHK

Inventory sheet



Q The --- menu on each property

Click -+ @ atthe end of arow: View property or Edit property @ , Call owner, WhatsApp or

Copy number g , and Mark as Sold or Delete g

~  Pakkalead Inventory Q Searchleads " f’E Ra‘”““’m’ ~
very property you hold — capturad from calls, imported, or added by hand, &, Import from Excel + Addmanually
Alllocations e Alltypes d Allconfigs b E ax 2 All communities

ead caplure - 6 added [ Resetlayout

# LOCATION PROPERTY TYPE S@. YARDS CONFIGURATION COMMUNITY BLOCK / TOWER FLOOR FLATNO ACTION
Financial District
Bachibowli

3 Narsingi, Hyderabad

Kendapur, Hyderabad @ Viewproperty

Financial District, Hyderabad o ce aBuginess Centre £ Edit property
& Tellapur, Hyderabad ¢ 40 sqy i nheld En % Callowner
Kokapet, Hyderabad v 300 55 paim Grove ViKlas 3 ) (O Whatsapp
8 Gachibowll, Hyderabad partment 3B skaview Height i @ Copy number
4 @ Mark as Sold

Inventory actions menu



° Projects and builders

Projects Datallists every builder project with prices, configurations and sizes. Click a project name
P forits fullbrief. Bulk add @) imports many at once.

Builders keeps each builder's channel-partner desk - contact, email and how to register alead.

{; Pakkalead Projects Data Q Searchlead: ‘ (§ R:E_V\.K\:Tnar.". &
& Privatetoyourteam  Fillter by locality, configuration and size while you're cna call @ Localities & Bulkadd + Add project
Q 4 Alllocalities v Alltypes et Allconfigs b & New
i, [ Resetlayout
# PROJECT NAME BUILDER LOCATION TOTAL PRICE 2/SFT BHK FLAT SIZE (SFT) ACRES BLOCH
] | GreenheidEnclave s Developer 290.00L - 21.80Cr
7 Skyline Aurora kyling Bullders kapet 21.40Cr-22.80 Cr
Greenfield Meadows freld Developers  Tellapur 23.20Cr-24.80Cr 82
:-—-‘_ Pakkalead O Searchleads i (ﬁg f{a‘v\ m:mar o
ln ks v/ Founde

Builders

uilder — every project of thei

+ Add builder
throughit

Q
BUILDER CONTACT PERSON PHONE EMAIL(TO) ce PROJECTS  LEAD REGISTRATION
Greenfield Developers % AshaMenon % +919000030002 & channelpartners@gree.. I t det

Skyline Builders % KiranRao

% +919000030001 8 cpdesk@skylinebuilder..




° Open aproject and shareiit

Click aproject's name to openits brief - price range, size, blocks, possession, RERA number and
every configuration. Edit gy or deleteit fromthe top.

To send projects to a customer, open the customer's lead and choose Send project link from the
--»menu. Pick the projects, keep Register with the builder ticked, and share the link on WhatsApp -
see Register alead with the builder (pakkalead.in/help/builder-registration).

- Pakkalead Q Searchleads . @) Ravikumar
j Ao Found

€ Projects Data 7 ear @
Skyline Aurora Apartment  Ongoing
& Skyline Builders @& Kokapet, Hyderabad

31.40Cr-32.80Cr

9.5 acres 4 G+42

820 Dec2028 60000 sft
3 From ORR @ RER

1.2 Kms fromexit1 PO2400099901

Configurations (2)

CONFIGURATION sizE uNITS PRICE FROM
3BHK 850sit 180 2.75Cr
4BHK

Project brief



Deals and commissions on the web

Track deal value and commission, and see what's still to be paid.

o Deals

Totals at the top, then Ongoing, Completed and All @) . New deal g, records a deal withits value
and commission %.

4 Pakkalead

Q Searchleads " ﬁ Rawﬂumar

Deals
2 ongoing - 1completed
@ 4 A R8I5Cr ©) 1 5 315.57L
1) Cngoing (2) Completed(l) All(4)
@ s‘ky_tfnf:ﬁ:ure:a?jf‘l-"l‘am Ongaing .45Cr
ﬁ. freenﬁﬁldne?d.ov?s-vmam Ongoing 3.20Cr

Deals onthe web



Q Commissions

Total, received and pending commission. Each row shows how much of that deal's commission has
comein @y andwhatis still due. Filter by status @

a Pakkalead 1 Searchleads ﬁ‘ RawKurnar O
Commissions
B 2 ) Allstatuses -
drecora
a TI557L o) F.00L ® ?14.57 L
ﬁ-‘- Skyline Aurora - A-2201 f 24.80L
ﬁf. Lakeview Residency - C-702  Panial 22.20L
— 1
ﬁ- Sk)flil?e Aurf.Jra -B-1804 nling 271
ﬁ Greenfield M?adows -Villa33 Pending 26.40L

Commissions on the web



Your teamon the web omins

See whoreports to whom and add teammates.

o Team members

Invite by phone g adds ateammate - they get a WhatsApp with the app link. Generate invite

code @ makesacodeinstead.

Tree view @ showswhoreportstowhom: managers see the leads, calls and deals of everyone

under them.

a Pakkalead Team Members Q1 Searchleads o ﬁg Ravikumar .,

w S\lfnr_!s_eRealty 5 . 2 32 Generateinvite code | ] | SUTRCIETeut=ur)

3 Jireeview Listview

a 1008

ﬁ Ravi Kumar Gﬁul Priya Sharma ﬁ ArjunReddy ﬁ‘ Neha Verma %
b F s 5 ger - Sales Exscutive I r—

Team members on the web



Connect yourlead sources :ovns

Bring leads in automatically from Facebook, Instagram, Google Ads, portals and your website.

o Pick asource

Metalead Ads g - FacebookandInstagram lead forms. Google Ads g -leadformassetson

your campaigns.

Portal Emails g - forward 99acres, MagicBricks and Housing enquiry emails. Webhook g -

website forms, Zapier, Make and others.

Every lead arrives tagged with its source, so the dashboard can show which channel works best.

{; Pakkalead Lead Sources
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Marketplace and settings on the web

Post customers and properties, and set up your workspace.

o Marketplace

I have a customer g finds properties for a client; | have a property g finds buyers or tenants.

My Posts, Feed and Saved g switch the view.

Pakkalead

Marketplace

3 ) MyPosts Feed Saved

Plot
Tefapur - ¥1.08Cr

©2 No matches yet

Apartment 2BHK

3 No matches yet

stacustomer to find a property

Fa ® Financial District, Nanaksarr

quda - 40K - B55K/mo

Marketplace onthe web

Q0 Searchleads E @8 Ravikumar

+ |have acustome| 2 + |haveaproperty

Villa 4BHK Sale v
(Gl 9t 1. ®4.20Cr

2 Nomatches yet

Apartment 3BHK Buying
Fa @ Gachibowl, Kondapur - 31.50 Cr - 82,00 Cr

o3 No matches yet



Q Settings

Workspace @) is the company name yourleads see in WhatsApp messages. Appearance

switches light or dark. Email connects the mailbox builderregistrations are sent from.

» Pakkalead Settings Q Searchlead : @ rovivumar

Workspace -I & Edit

cornpany name asleads seeit

& Sunrise Realty

Appearance

3 & o
2
Light Dark System

@ Connectcompany email

Settings onthe web



